U.S.
E FINANCIAL
LIFE Insurance Co.
AMemberof THE NONY GROUP IMPORTANT NOTICE:
REPLACEMENT OF LIFE INSURANCE ORANNUITIES
This document must be signed by the applicant and the producer, if
thereisone, and a copy left with the applicant.

You are contempl ating the purchase of alifeinsurance policy or annuity contract. Insome casesthis purchase
may involvediscontinuing or changing an existing policy or contract. If so, areplacement isoccurring. Financed
purchases are also considered replacements.

A replacement occurswhen anew policy or contract is purchased and, in connection with the sale, you discon-
tinue making premium paymentson theexisting policy or contract, or an existing policy or contract issurrendered,
forfeited, or assigned policy or contract to the replacing insurer, or otherwise terminated or used in afinanced
purchase.

A financed purchase occurswhen the purchase of anew lifeinsurance policy involvesthe use of fundsobtained
by the withdrawal or surrender of or by borrowing some or al of the policy values, including accumulated
dividends, of an existing policy, to pay al or part of any premium or payment due on the new policy. A financed
purchaseisareplacement.

You should carefully consider whether areplacement isinyour best interest. You will pay acquisition costsand
theremay be surrender costs deducted from your policy or contract. You may be ableto make changesto your
existing policy or contract to meet your insurance needsat lesscost. A financed purchasewill reducethevaue
of your existing policy and may reduce the amount paid upon the death of theinsured.

We want you to understand the effects of replacementsbefore you make your purchase decision and ask that
you answer thefollowing questionsand consider the questions on the back of thisform.

1. Areyou considering discontinuing making premium payments, surrendering, forfeiting, assigning to

theinsurer, or otherwise terminating your existing policy or contract? Yes No
2. Areyou considering using fundsfrom your existing policiesor contractsto pay premiumsdueto pay
premiums due on the new policy or contract? Yes No

If youanswered “yes’ to either of the above questions, list each existing policy or contract you are contemplating
replacing (include the name of theinsurer, theinsured, and the contract number if available) and whether each
policy will bereplaced or used asasource of financing:

INSURERNAME CONTRACTOR INSURED REPLACED (R) OR
POLICY # ORANNUITANT  FINANCING (F)

1)

2

3

Make sureyou know thefacts. Contact your existing company or itsagent for information about theold
policy or contract. (If you request one, anin-forceillustration, policy summary or avail able disclosure document
must be sent to you by theexisting insurer.) Ask for and retain all salesmaterial used by theagent inthe sales
presentation. Besurethat you are making an informed decision.

The existing policy or contract isbeing replaced because
| certify that the response herein are, to the best of my knowledge, accurate,

Applicant’sSignatureand Printed Name Date

Producer’s Signature and Printed Name Date

| do not want thisnoticeread doud to me. (Applicantsmustinitial only if they do not want the noticeread
doud.)
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A replacement may not bein your best interest, or your decision could beagood one. You should makeacareful
comparison of the costsand benefits of your existing policy or contract and the proposed policy or contract. This
may includeanillustration of how your existing policy or contract isworking now and how it would performinthe
future based on certain assumptions. Illustrations should not, however, be used asasole basisto compare policies
or contracts. You should discussthefollowing with your agent to determine whether replacement or financing
your purchase makes sense:

PREMIUMS, Arethey affordable?
Couldthey change?
You'reolder - are premiums higher for the proposed new policy?
How longwill you haveto pay premiumson the new policy?
Ontheold policy?

POLICY VALUES: New policiesusually takelonger to build cash valuesand to pay dividends.
Acquisition costsfor the old policy may have been paid; youwill incur
costsfor the new one.

What surrender charges do the policieshave?
What expense and sales chargeswill you pay on the new policy?
Doesthe new policy provide moreinsurance coverage?

INSURABILITY: If your health has changed since you bought your old policy, the new one
could cost you more, or you could be turned down.
You may need amedical exam for anew policy?
(Claimson most new policiesfor up to thefirst two years can be denied
based oninaccurate statements. Suicidelimitations may begin
anew on the new coverage.)

IFYOUAREKEEPING THE OLD POLICY ASWELL ASNEW POLICY:
How are premiumsfor both policiesbeing paid?
How will the premiumson your existing policy be affected?
Will aloan be deducted from death benefits?
What valuesfromthe old policy are being used to pay premiums?

IFYOUARE SURRENDERINGANANNUITY ORINTEREST SENSITIVE LIFE PRODUCT:
Will you pay surrender chargeson your old contract?
What aretheinterest rate guaranteesfor the new contract?
Have you compared the contract charges or other policy expenses?

OTHERISSUESTO CONSIDER FORALL TRANSACTIONS:
What arethetax consequences of buying thenew policy?
Isthisatax-free exchange? (Seeyour tax advisor.)
Isthereabenefit from favorable“ grandfathered” treatment of the old policy under thefederal tax
code?
Will theexigting insured bewilling to modify theold policy?
How doesthequdity and financia stability of the new company comparewith your existing

company?
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